BCB AND GSX
PARTNER FOR
AUSSIE DOLLARS...
AND BEYOND

Global fintech GSX Technologies
was looking to extend and
upgrade its payments services
in key growth markets. Thanks
to a partnership with BCB Group
they have dramatically reduced
settlement times and won

new business.

The Aussie dollar
challenge

GSX Technologies specialises in payments
solutions focused on FX and remittance
solutions. With clients ranging from import/
export businesses to online merchants and
payroll service providers, GSX is a leading
provider of payment services in India, Latin
America, Africa and Asia. It also offers on
and off-ramping services for companies
using stablecoins.

A key growth opportunity was Australia,

a market closely linked to the wider Asia
Pacific economy, but one where on and
off-ramping into digital assets has historically
been a slow process for all providers. BCB’s
payment accounts and the expansion of its
payment rails into Australia provided the
ideal solution.
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“We are a trusted provider

of payments services to our clients,
and we wanted a partner to match.
Working with BCB has allowed us to
build on that trust with our clients
and deliver even better

payments services.”

Anita Luthra

Business Partnerships
GSX Technologies
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Partnership provides
solutions

BCB Group and GSX have been building an
ever-closer relationship, based on mutual
respect and trust, since GSX opened its first
account (in GBP) with BCB in July last year.

As leading players in their respective markets,
the groups both place a high importance on a
compliance-first approach - GSX is authorised
by India’s Financial Intelligence Unit, while
BCB Group is authorised by both UK and
French financial regulators.

“Having trust and confidence in
your partners is vital in the digital
assets market and that trust is the
foundation of our relationship
with BCB.”

Anita Luthra

Business Partnerships
GSX Technologies

With a partnership already in place, when
BCB Group launched its local payments rails
in Australia in November last year, GSX was
one of the first to sign up for the service.
The partnership brought almost immediate
benefits.
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Speeding up down under

Settlement time for GSX clients in AUD has
been cut by more than 50%, down from at least
four hours to just two.

The service also helped GSX secure a new
client in the region who had been looking for
an AUD payment service.

“The whole sequence has been a

great example of both GSX and BCB
responding to market demand.

Our partnership with GSX has widened
the network and community of both
our businesses and delivered to
end-users. GSX is now one of our
biggest users of AUD payments.”

James McKeon
BCB Group

Following the success in AUD, GSX is opening
accounts in Canadian dollars and Yen. GSX is
also exploring how Virtual IBANs provided by
BCB could enhance the service to clients

still further.

“We work really well with BCB and
as partners we have developed a real
trust and understanding. So, we see
this as a continuous conversation
between partners, where we
understand what is on the BCB
product roadmap and see how that
can fit into our own growth plans.”

Anita Luthra

Business Partnerships
GSX Technologies

For any further information, contact us today:
www.bcbgroup.com/contact-us
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The information contained in this document should not be relied upon by investors or any other persons to make financial decisions. It is gathered from various sources
and should not be construed as guidance. The information contained herein is for informational purposes only and should not be construed as an offer, solicitation

of an offer, or an inducement to buy or sell digital assets or any equivalents or any security or investment product of any kind either generally or in any jurisdiction
where the offer or sale is not permitted. The views expressed in this document about the markets, market participants and/or digital assets accurately reflect the
views of BCB Group. While opinions stated are honestly held, they are not guarantees, should not be relied on and are subject to change. The information or opinions
provided should not be taken as specific advice on the merits of any investment decision. This document may contain statements about expected or anticipated future
events and financial results that are forward-looking in nature and, as a result, are subject to certain risks and uncertainties, such as general economic, market and
business conditions, new legislation and regulatory actions, competitive and general economic factors and conditions and the occurrence of unexpected events. Past
performance of the digital asset markets or markets in their derivative instruments is not a viable indication of future performance with actual results possibly differing
materially from those stated herein. We will not be responsible for any losses incurred by a client as a result of decisions made based on any information provided.
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